
02.  COMPETITIVE PRICE
Based on market analysis to make 
your offer attractive yet reasonable.

03.  EARNEST MONEY DEPOSIT
Shows your commitment and can 
make your offer stand out.

04.  CONTINGENCIES
Clearly defined conditions (e.g., inspection, 
financing) that protect your interests.

05.  FLEXIBLE CLOSING DATE
Aligning with the seller’s timeline can 
make your offer more appealing.

06.  PERSONALIZED LETTER
Sometimes a heartfelt note to the seller 
can create a personal connection.

Crafting Offers 
That Win

UNDERSTANDING THE KEY COMPONENTSFIRST IMPRESSIONS MATTER
When it comes to buying a home, your 
offer is more than just a number. It’s your 
first impression to the seller, signalling 
that you’re serious, prepared, and 
ready to close. A strong offer balances 
competitiveness with protecting your best 
interests, giving you the best chance of 
securing your dream home.

WHY A STRONG OFFER 
MATTERS
Sellers evaluate more than just the price. 
They consider your financial readiness, 
flexibility, and commitment. A well-crafted 
offer stands out by addressing what the 
seller values most, like clean terms, strong 
financing, and the potential for a smooth, 
timely closing.

BALANCING RISK AND REWARD
It’s not just about being aggressive. A 
winning offer protects your interests while 
appealing to the seller’s priorities. This 
means including the right contingencies, 
presenting a fair price, and aligning your 
terms with the seller’s timeline, creating a 
balanced offer that stands out.

WHY WE’RE HERE
At the Schreder Brothers Real Estate 
Group, we guide you through every step 
of the offer process, helping you craft bids 
that stand out, protect your interests, and 
increase your chances of success.

  604-530-0231    INFO@SCHREDERS.CA   WWW.SCHREDERS.CA         SCHREDERBROTHERS

THIS COMMUNICATION IS NOT INTENDED TO SOLICIT OR INDUCE BREACH OF AN EXISTING AGENCY RELATIONSHIP.

01.  PRE-APPROVAL LETTER
Demonstrates your financial 
readiness and seriousness as a buyer.


